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Winterfest Boat Parade Party
December 2001

Annual Dinner Meeting by Steele Reeder

January 2002 It's September... Time for another Boat Sh:

The yacht owner, with the aid of his
broker, is again facing the many decist
to where and how to best market his

Yachi Sales & the Law Seminar
Cctober 2002

For more information on sponsorship
opportunities, contact the
FYBA office at 954-522-9270,

In order for a yacht to get the greaiest exp
sure it would enter into a central listing

foreign-built it will need to be imported and
have the duty paid before it is offered to
potential buyers on the U.S. market. A
restriction on the listing agreement can state
that the yacht is available for sale to only
non-residents. [t would not be necessary to
file entry and pay duty if the boat is not to be
offered to residents of the United States.

For purposes of offering a yacht for sale at
Boat Shows, it can be entered on a duty-
deferred basis. This is known as the "Mega
Yacht Law". A special entry can be made for

_Membe1 News

" Calendar used yachts over 79 feet to be offered for

. sale at a Boat Show without having to pay
Bulletin Board ... 15 duty. This permits the yacht to be offered
YSL Registration Form ... .. Insert  ONLY during the Boat Show, not before or

after that time.

agreement with a yacht broler. If the yacht is A

dealer can have a yacht on display
at a Boat Show as a sample of the quality and
workmanship of his product. This would not
require the payment of duty. It is important to
note that this would not permit the display
yacht to be offered for sale. This would, how-
ever, require that the yacht be covered by a
Customs entry known as a "TIB".

It is advisable to consult a Customs Broker
when considering under what circumstances
a yacht will be offered while it is in the
United States. In most instances a bond and
or entry will be needed to comply with U.S.
Customs regulations.

Steele Reeder, Howard §. Reeder Inc.
305-371-8431
steele @howardsreederine.com
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From July 2001

Treasurers Report: The HSBC Money Market account was closed.

MIASFE/Legislation: MIASF is following concerns about the MPA
(marine protected areas), Longshore Act, and the manatee issue.

Forms: Michael Moore’s suggested changes to the forms were distributed

to the board to review. Approval of the forms was tabled.

- Tt was reported that a brokerage firm has developed a forms software package.
After discussion the board decided not t¢ endorse the product.

Publicity & Advertising: RFP’s for the website from vendors were

distributed to the board for review.

-Discussion was held regarding the Yachting cover and article titled "Storm
Warning ". David will write a letter to the editor.

Seminars: 200 comp. newsletters were mailed to Yards and Designers.

Marine Technologies will be contacted to speak on MCA Code.

Bank of America will sponsor part of the New Construction Seminar.

- Discussion was held about the YSL Seminar topic regarding donation & taxes.

MYBA, CYBA, YBAA, IYC: California Yacht Brokers Association is a now
a member of the [YC.
- Approx. 16 firms have expressed interest in the MLS pilot testing.

Other Business: The 2002 Roster has been closed out.

- 30 people attended the 3rd Tuesday show at HMY’s Qutrigger Harbor Marina.

- The Tampa Bay Brokers Show is scheduled for August 23, 2001,

- Discussion was held about a California yacht broker and surveyor being accused of
inflating the value of a boat donation. The article will be published in the newsletter.

- Brenton Productions spoke to the board about using television media

as means of targeting boat buyers.

i nete to “Qactiting” Magazine
Dear Editor,

1 read with interest your two stories about "loss of life at sea” in the August issue. 1
have read more than my share of seafaring stories from Sir Ernest Shackleton’s experience to
the Tescues of the seagoing tug, Foundation Franklin. | was told your primary & secondary
goals are to sell magazines and promote boating, respectively. However, if one did not read
Editor Wooton’s pre-empting lesson in his FROM THE MASTHEAD, they might have been
left a little perplexed and possibly apprehensive.

‘" | BOARD ROOM NOTES

"This is your Pilot speaking. We will be landing in the Canary Islands, home of the world’s
worst air disaster, in about 15 minutes".

"This is your Captain speaking. I hope you enjoy your cruise on the QE2 and for your viewing
pleasure this evening we will be showing at our new wide screen theatre, TITANIC".

Not exactly analogous but close to it. I think some of the recent splash of articles in the boat-
ing driven magazines relating to storms/weather & fires, (your sister magazine, MOTOR-
BOATING had an article about what to do if you get caught in a storm) should have been
more informative. It would have been educational to the boating public to explain how these
calamities could have been avoided. T would have enjoyed reading a narrative explaining
why the judgment of Captain March and the officials of the Sydney-Hobart race was fatally
flawed. And, as Editor Wooton stated, had it "erred on the side of caution” these tragedies
might have been avoided.

However, place them in the article itself, as [ know not everyone reads the editorials.

David Gennett
Prestdent, Florida Yacht Brokers Assn.




Legitter from the

PLESTDEIT
How stupid can you get?
We all do not go by the 70/30 rule. Maybe 70/30 is not the way we
should split commissions? That question has been beat around since
Noah. When I was at Allied Marine, Dwight Tracy, President at that
time, had asked Roy Sea’s opinion on whether to go 60/40. He was
advised only if there was a consensus of other houses. He went ahead
& informed the brokers of his decision to go 60/40 and ook what
happened. And to answer the question, why can’t past of being a
member mean we all have to abide by the same rules? Part of being
a member is that we all have to abide by the same rules. Almost all
the same rules. We cannot dictate how you choose to split commis-
sions with each other. This also applies if the commission is less than
10%. Does the listing house want to hold true to 3% or are they will-
ing to take 30% of the commission? Does this set a precedent
between the two companies?

But to some of you, not all, whe choose
to use another split other than the 70/30,
let’s grow up and stop deception. I have
had several complaints from people say- |
ing they have gotten involved in a con-
tract with another house and were not
told about a different split until late in the
game. One as late as sending over an
accepted contract on a $].1m boat. And ~
a 10% swing on that is not a peanut,

if you do not have a 70/30 split, state it on the initial conversation
with another broker. If you are a 70/30 house calling about a boat list-
ed by another house, ask them to clarify the split. You might feel it
hecessary to get it in writing before the showing but at least stipulate
it on the contract if it gets that far. We alf have the right to run our
businesses in the manner we choose. We can split 90710 or 10/90. In
California, they are now having houses sign agreements before a
showing to identify the split. Thank you, but we have enough paper
work as it is. This problem is really pathetic to have. Tt is sad that
one can be so simple-minded as to hide the split his or her company
uses. To quote one of the letters complaining about this practice,
"brokerage firms that do not want to have the split known up front are
practicing intentional misrepresentation if that brokerage deviates
from the predominate 70/30 split". I agree 100%.

It was suggested that maybe we post the splits on all the listing sheets.
The new Multiple Listing System through the IYC will have this
option. In the meantime, we are going to post the ones we know of
in the newsietter. I say, "we know of" because we don’t know them
all and would appreciate a note from those who utilize something
other than 70/30.

David Gennett
FYBA President

“The Future of Brokerage
Advertlsmg...-- N

at the Touch of a Button

N B_i't')k'e:ra'géf marketers who pl'ace theif_advertising in
Yachting and/or Motor Boating now have an advantage

no other marine magazine can match. By simply placing

 your space each month, your entiré ad becomes part of ..
. the NETworks brokerage database; one of the most
. unique- tools on the web for locating pre—owned and -
", dealer boat listings. :

You receive the best of both worIds, the power ofa quar-

o ter million focused, paid readers through our respected
¢ print magazines and the unlimited reach and potential '+
L :of the world wide web,

N _Cdll your sales representatwe or (954) 463—4004 for more
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www.yachtingnet.com

MOTORBOATING -
: - MAGAZINE

www.motorboating.com’ .




yachtcouncil.org
UPDATE

by Barbara Tierney, 1Y C President

YACHTCOUNCIL.ORG is well under way and rapidly becoming
populated with boats. The pilot program has 30 companies that are
starting to use the system and MLS Solutions is working diligently to
get the rest of the pilot companies trained and under way. Every day
there’s input from the companies and new features being added.

We're finding that the system is very easy to use. Adding your listings
is not only a breeze, but it’s proving to be a fantastic tool for Time
Management. Every database needs required fields so it can properly
search. In this system, all of the required fields are up front on the first
two pages of input. Once those few fields are filled in, the boat is
entered onto the system. From there you can cut and paste the details
or add the pictures as your time permits.

As a Company Database it’s great. No more duty day book. One click
on "Company Vessels" takes you right to a complete list of all your
inhouse boats. All of your listings are immediately at your fingertips
both centrals and opens. Of course the opens remain in house only,
but they’re on your list so when that inquiry calls in and says "I'm
fooking at one of your boats in a magazine".. and the fact is you don’t
have a clue and you can’t find the file. We’ve all been there.. Well, you
need not worry about that any more. The list, pictures, specs, layouts
are all at your fingertips.

May 1 Please Speak to the Listing Broker? There’s another question
that’s a huge waste of time. Find the boat. Find the house. Go to anoth-
er screen and maybe see who the listing broker is. Then pick up your
list of phone numbers and maybe you've penciled in his cell phone
number. You know the drill. Not only is it time consuming for you, but
it’s one more call to the secretary on the other end. NO MORE. Now,
when you pull up a boat, the listing broker information is right there
along with an e-mail link and phone, fax, cell and home (the broker
can, of course, choose not to list his cell and home phone).

Within the next 10 days the YACHTCOUNCIL.ORG will be ready to
open up to monthly subscribers. It’s been very exciting and the system
is getting loaded with boats, many of which are either new to the mar-
ket or being put on by companies who have not otherwise participat-
ed in any of the other listing system. As earlier mentioned, there are
new features everyday and MLS Solutions are always open to sug-
gestions any responsive to our comments, For more information you
can call Fay Lukoskie at the Yacht Council office 1-561-468-0797 or
call MLS Solutions at 1-561-741-3450.

BUTCH PLISKE
Surveyor

Cell: (305) 342-1893
Fax: (305) 662-9579
worldyachtsurvey_hmp@msn.com

. 8202 S.W. 61 Avenue
Miami, Florida 33143
Web: www.pliske.com

SERVICE

(SURVIS)
An act of helpful activity:
the rendering of assistance or aid.

Y.E.P. understancs the meaning of
service and it shows in the way we treat
our customers. Can we assist you in your
next repair, upgrade or refit? .

Authorized sales, installations and service for:
v WESMAR - Bowthrusters, Stabilizers, Sonar
v MATHERS - Clectrenic Engine Controls
v A-SEA POWER - Frequency Converters
v HRO/SEA RECOVERY - Watermakers
v GALLEYMAID - Full Product Line
MARINE APPLIANCES
SUBZERQ - SCOTSMAN - NORCOLD - U-LINE - QUIETLINE

{Freezers - icemakers - Refrigerators - Washer/Dryers)
We also do Hydraulic Systemns, Air Conditioning, Electrical Work

and just about anything you mignt need. - Call Ust

1-800-FIX YACHT
YACHT BQUIPMENT & PARTS
{954} 463-7222 Fax: {954) 463-9009
3330 SW 3nd Ave. Fr. Lavderdale, FL 33315

Newest Luxury Marina
on the Intracoastal m Hollywood!

HARBOR ISLANDS

e Broker Dock Rates $9.00.1t.
» Slips for Vessels up to 120" = 30/50/100 Amp Electricity
+ Long Term Phone/Cable Hook-up # Showers/Restrooms
s Laundry » Gourmet Deli/Ship’s Store « Pool * Tennis
» Located at ICW Marker 42, south of Hollywood Bridge

WWM
1050 Marina Drive, Hollywood, Florida 33019

{054 457-8557 = TAX: (934) 438-5927
e-mail: harborisnd@aol.com

Harbor Islands Maring offers the same superior leve! of quality service that booters
have come to expect from Westrec Morings throughout the United States and Carbbear.

W




"Forbidden" Island of Cuba

seven hundred and eighty mites in Iength and a population of

twelve million people. Descending from native indian, African,
Spanish, Dutch, English and Russian ancestry leads to a very diverse
and interesting ethnic mix. The people themselves are extremely friend-
ly and for the most part very courteous, even the officials that boarded
when we landed in Cuba asked if they should take their shoes off when
entering the boat, which is more than can be said for a lot of other parts
of the world. Indeed considering all that they have been through and the
general conditions in which the average Cuban lives, it is amazing that
the people remain as up beat and happy, as they appear to be. The aver-
age wage in Cuba is something like fifteen doilars a month. The gov-
ernment subsidizes this with ration books from stores that have a very
meager selection. This gives you a better understanding of why the peo-
ple are very eager to do anything for you, for e.g., wash boats, do laun-
dry, etc..for a very small wage by American standards.

Cuba is the largest of the Caribbean Islands, measuring some

It should be remembered that regardless of where you go or what you
do as a tourist out and about in Havana is state owned and everything
is priced at typical western prices. For example: a fifteen minute taxi
ride into Old Havana is about fifteen dollars, a daiquiri in La Floridita,
Hemmingway's old haunt, is six dollars and a night in a restored hotel
in Old Havana is about a hundred dollars a night, although, if you stay
in one of the large business hotels this could be as much as three hun-
dred dollars a night. No one said that Fidel doesn't know the value of
the buck!

If you like architecture, then you will love Old Havana. The Cuban
Authorities are starting to realize the value of historic architecture and
are starting to restore some of the buildings in the tourist areas of
downtown Havana; they still have a tremendous amount to do howev-
er. I walking down some of the cobbled streets seeing some of the
churches and some of the buildings and realizing what the city must
have Jooked like prior to forty plus years of neglect and decay. But
between some of the turn of the century architecture and the 1940's
and the 1950' s cars {the average Cuban for the most part is not allowed
to own a modern car) it gives a surreal effect of actually going back in
time, There is a lot to do and see in and around Havana itself but like
any capital city this does not necessarily give you the full flavor of
what Cuba and the Cuban people are really all about.

Inflatable Services, Inc.
4Boat Works, Inc.

950 West State Road 84, Fi. Lauderdale, Florida 33315
www.84boatworks.com

INFLATABLE BOATS - LIFERAFTS
SALES « RECERTIFICATION - SERVICE

NOVURANIA « AB « APEX « AVON
GIVENS + EV « SWITLIK - ETC.

(954) 779-7000
FAX (954) 779-7603

Part 2 of 2
By Kevin Ralph,
Cheoy Lee Shipyards N.A.

When going out into the countryside the staple cash crops are sugar
cane and coffee. When traveling down into the Diner Del Mar region
on the west side of the island the scenery is typical lush tropical rolling
hills, small mountains with fields of sugar cane and coffee bush. The
real jewel of Cuba, however, is it's pristine white sand beaches, numer-
ous keys and islands off both the North and South Coast with pristine
coral reefs and diving spots. Indeed after years of inaccessibility, a lot
of these waters remain some of the most unspoiled waters in the
Caribbean basin. Development is starting to rear it's ugly head among
hopes to capture the almighty doliar. Hopefully the Cubans won't
allow over zealous development and pollution that will spoil the very
nature of what they have. There is a new luxury worid-class resort
hotel on Cayo Largo, one of the larger islands off of the South Coast.

Although I did not have the opportunity, I am told that cruising
around in Cuban waters shouldn't be a problem as long as you check
in and check out with the customs officials at the various areas and
ports around the coast. Although for larger cruising boats the facili-
ties are somewhat limited, so you should figure on spending a fair
amount of time at anchor. Which given the protected waters espe-
cially on the South side should not present a problem. At this point
in time one can only guess what will happen to this island nation in
years to come, however, if first impressions are anything to go by
there will be a continuing and increased interest by travelers around
the world to visit this island.

NAIAD MARINE

A FLORIDA

 Your clients demand

“the most sophisticated
Stabilizer System and
advanced Stabilizer
Control Upgrades
available on the market.

NAIAD Marine Fiorida

supplies and instails

state-of-the-art Stahilizer

Control Upgrades,

Stabilizer Systems and

Bow Thruster Systems
on all size vessels.

Call for a confidential
reference list and quotation.

Tel (954)797-7566  Fax (954)791-0827




License Activity

Supplied by The Bepartment of Business and Professional Regulation
(850) 488-1636 ® http://www.state.fl.us/dbpr/html/Isc/index.html

® Active Licenses
ANDERSON, Robert
Randolph

ANDRADE, DOREEN
BEARD, Christopher David
BOGLARSKY, JohnGeorge
CLIFFORD, GARY ROBERT
COVEY, CHARLES H.
DWYER, DENNIS

EVANS, ROBERT MARTIN
FRANC, BRIAN THOMAS
GRIMMETT, CECIL SCOTTY
JACKSON, DANIEL SPENCE
JOHNSON, JAMES HARRIS
POIRIER, PAUL DAVID

SMITH, KEITH KINGSLEY
SPRINGFIELD, Johnny Edwin
STRAUS, JUDD BENJAMIN
THOMAS, JOHN D.

Temporary Licenses
ADAMO, ROBERT SAMUEL
ALLEN, DANIEL JOSEPH
BARTELS, JON PETER
BETTIS, REX ALEXANDER
BOTOS, SR, MICHAEL JOHN
BRAKENHOFF, BRUCE
BUSACCA, JR. MICHELE
CONNOR, JR. JAMES F.
Cooperman, Michael

DANIELS, CHARLES JOHN
FERGUSON, JANNA

HALE, JENNIFER JANE
HINTON, ROBERT BRUCE
KENNY, Lawrence Joseph
KENT, ERIK AAGE
KRAUTHOFF, Keith Douglas
LOTOCKE, MARK JOSEPH
MANCINELL], RICHARD FRED
MCROBERTS, JOHN RYAN
MELANSON, KEITH JAMES
MOBLEY, JAMES BURGE
NICHOLS, THOMAS PETER
PEACHEY, JAMES TRUETT
RYAN, JAMES D.

SHAHINIAN, ROBERT JACK
SIEGEL, HENRY HAROLD
SQUADRITG, JEROME F.
VIERRA, ERNEST JOHN
WELCH, JAMES STEPHEN
WELSH, BEN ALLEN
WIARD, WILLIAM DWIGHT

Cancelled Licenses
BEGLEY, WILLIAM H.
CLARK, Leo Charles (Peter)
KNOLL, JEFFREY GILBERT
MIDDLETON, Clyde Jerome
STOFF, PAUL LAWRENCE

If you are a boat, aircraft or motor vehicle dealer whose business involves
occasional very high-priced sales - transactions of $200,000 or more for a sin-
gle boat, aircraft or motor vehicle - an alternative sales tax calculation method
could help you manage your estimated tax payments to your advantage.

Under Florida revenue rules, boat, aircraft and motor vehicle dealers have an
alternative method for calcuiating and paying their estimated sales tax. Dealers
must apply to Florida Department of Revenue before October 1 each year and
be approved by the Department to use this alternative method. If approved by
the Department, dealers will be required to pay estimated tax using this
method each month for the following calendar year.

To qualify for this method, a dealer must have made at least one sale of boat,
alrcraft or motor vehicle with a sales price of $200,000 or greater in the previ-
ous state fiscal year (July 1st through June 30th). Qualified dealers approved
by the Dept. of Revenue must pay their estimated sales tax liability every
month based on 80 percent of their average tax liability for atl sales during the
previous state fiscal year, excluding the sale of each boat, aircraft, or motor
vehicle with a sales price of $200,000 or more. All approved dealers must also
remit the sales tax for each sale of a boat, aircraft or motor vehicle with a sell-
ing price of $200,000 or more either by electronic funds transfer initiated on
the date of the sale or by submitting a check with a Sales and Use Tax Return,
{form DR-15CS) postmarked on the date of sale.

Application for Special Estimated Taxes (form DR-300400 is available from
the Boat and Aircraft Enforcement. call 850-488-3815 or 850-488-3821 or
your local Dept of Revenue.

spensored by

Trident Fundin
Thanks to Mike Scialo, Jim Foley &

card for dockage, tax, and incidental charges.

THIRD THURSDAY BROKERS SHOW

Host Boat: 80" Custom Cockpit M/Y “STARLIGHT SEA ~
Thanks to Richard Kniffin of MacMahon & Assocs.

eve Donnell

ATTENTION: ALL MEMBERS PARTICIPATING IN THE THIRD THURSDAY BROKERS SHOW

To facilitate check-in please compiete the following form & fax to FYBA. You must check in & pay for yeur dockage vpon arrivall

Thursday, September 20, 2001
Bahia Mar Yachting Center
801 Seabreeze Blvd.

Ft. Lauderdale, FL

Phone: 954-764-2233

Fax:  954-627-6356

Boat Name Type Year

Length Beam Draft
Company Contact Phone

I, do hereby authorize Circle one: AMEX MC VISA DISC

the Bahia Mar Yachting Center to charge the following credit Card# Exp. Date

Card holder name
Authorized Signature.

Please fax a copy of the this form to FYBA & Bahia Mar to reserve a spot
FLORIDA YACHT BROKERS ASSOCIATION Phone 954-522-9270 Fax 954-764-0697




Jury Says Broward Marine Deal Stands

A jury decided Monday that megayacht builder Broward Marine's
former, now-late owner Franklin A. Denison Sr. was not cheated in a
1998 asset sale valued at US$40 million.

Denison sold the assets of Broward Marine to a company controlled by
Glenn F. Straub, who announced in December 1998 a newly formed
company, Broward Yachts, Inc. According fo a report in the Miami
Herald, Denison received about US$9 million in cash and various
other assets, including land, totaling about US$40 million in exchange
for the marine business.

However, the report said that six months before he died, Denison sued
for US$17.3 million, claiming he was cheated because some of the
assets were highly overvalued. Denison's son, Christopher Denison,
the transactional broker in the sale, was also a defendant in the suit.
Denison Sr. claimed that Christopher Denison induced his father to
execule the unfair asset sale, according to the paper.

Denison's lawyers also argued that deteriorating health impacted his
ability to understand the financials.

However, after a month-long trial and several days of deliberations, the
Jury dismissed claims that Denison's health made him unable to under-
stand the deal, and the jurors rejected the notion that Denison's son
unfairly influenced the transaction, said the report.

In addition, the jury awarded a counterclaim of US$565,000 by Straub
against Denison's estate for warranty work that Broward Marine was
supposed to cover on yachts it had buikt.

Denison's son was also awarded US$112,200, said the paper, plus an
unspecified amount for unpaid commission fees an the sale. Tt was
reported that the son had sought US$850,000.

FYBA Receives Donation from Broward Marine

Thank you to Glenn Straub of Broward Marine for his gener-
ous donation to FYBA. Dockage fees of approximately $1500
collected from the Third Thursday Broker's Show held at
Broward Marine jin June were donated to FYBA. The funds
will be used to sponsor an FYBA event. Also a big thank
you to Bob Dean and Rick Arnold of Broward Marine for
coordinating the success event.

BROWARD

CLxron BUHET IN THE LS. A,

Have a News Tip?

If you have something to share with your fellow
FYBA members, whether it be advice, words of
wisdom, or an opinion, don't be shy! l.et us hear
from you.

Fax us at 954-764-0697 - Email: fyba@fyba.org




Please review the list of new applicants carefully and submit any com-
ments pro or con in writing to FYBA, P.O. Bex 460044, Ft. Lauderdale,
FL 33346. All comments will be treated on a confidential basis,

/‘ » .
Y ?WMA// A el e
Thomas "Tom”" S. Maynard - Atlantic Coastal Yacht Brokers
P.O. Box 5042, Annapolis, MD 21403

410-268-5449 Fax: 410-268-7741
Bruce Schattenburg & Jeff Stanley

Frederic D. Pace - Destin Yacht Sales & Brokerage
116 E. Highway 98, Destin, FL 32541
850-269-7661 Fax: 850-269-3220
David Simms & Joseph Galati

Professional isociate

James C. Barth - Destin Yacht Sales & Brokerage
116 E. Highway 98, Destin, FL 32541
850-269-7661 Fax: 850-269-3220
David Simms & Joseph Galati

William H. Black - MarineMax/Naples
1146 6th Ave. So., Naples, FL 34102
941-262-1000 Fax: 941-263-5441
Rick Hinkle & Pete Woods

Gary R. Clifford - Chas. P. Irwin Yacht Brokerage
2400 E. Las Olas Blvd., Ste. C, Ft. Lauderdale, FL. 33301
954-463-6302 Fax: 954-523-0056
Chas P. Irwin & Wayne Heims

Richard E. Furtado - MarineMax/Naples
11486 Sixth Avenue S., Naples, FL 34102
8941-262-1000 Fax: 841-263-5441
Rick Hinkle & Pete Woods

George K. Johnson - Gilman Yachts
1212 US Hwy 1,N. Palm Beach, FL 33408
561-692-1790 Fax: 561-692-5870
Jeff Stanley & Walter Sea

Walter "Skip" Morris, IIl - Merle Wood & Associates
888 E. Las Olas Blvd., Ft. Lauderdale, FL 33301
954-525-5111 Fax: 324-525-5165
Merle Wood & Patty Jackson

Robert C. Seeger - Guifwind Marine Brokerage
1601 Ken Thompson Parkway, Sarasota, FL 34236
941-388-4411 Fax: 941-388-2704
Andy Harwell & Terry Lynch

Daniel T. Walsh - Harbor Yacht Sales, Inc.
2385-A PGA Blvd., Palm Beach Gardens, FL 33410
561-799-4033 Fax: 561-799-4959
Rob Newton & Walter Sea

C%%/&a[e A etive
Peter N. Baker - Superyacht Technologies
1300 S.E. 17th St., #219, Ft. Lauderdale, FL 33316

954-761-7934 Fax: 954-761-7921
Bruce Schattenburg & Pam Barlow

Rupert E. Connor - Luxary Yacht Group, LLC
1740 NW. 107th Way, Ft. Lauderdale, FL 33322
954-525-9959 Fax: 954-525-9949
Jim Wallace & Bruce Schattenburg

Please review the list of new applicants carefully and submit any com-
ments pro or con in writing to FYBA, PO, Box 460044, Ft. Lauderdale,
FL 33346. All comments will be treated on a confidential basis.

Helga M. Bruland - Royal Denship of America
1500 Cordova Rd., #308, Ft. Lauderdale, FL 33316
954-525-2709 Fax: 354-525-2731
Larry Dunn & John Weller

Jeannette M. Cole - Seacoast Marine Finance
2601 E. Oakland Park Blvd., Ft. Lauderdale, FL 33306
854-630-3430 Fax: 954-630-3345
Lang Ryder & Leigh Ackerman

Arthur J. Wood - Maritime Finance
901 S, Federal Hwy., #2(1, Ft. Lauderdale, FL 33316
954-764-3010 Fax: 954-764-0041
Joel Rotta & Michael Mahan

Tapprort

Nadine Beckers - Bollman Yachts
1535 S.E. 17th 5t., #201, Ft. Lauderdale, FL 33316
954-761-1122 Fax: 954-463-9878
Pete Bollman & Jeff Erdmann

Maria A. Fletcher - Bollman Yachis
1535 5.E. 17th S¢., #201, Ft. Lauderdale, FL 33316
954-761-1122 Fax: 954-463-9878
Pete Bollman & Jeff Erdmann

Anne Read - Bollman Yachts
1535 S.E. 17th St., #201, Ft. Lauderdale, FL, 33316
954-761-1122 Fax: 354-463-9878
Pete Bollman & Jeff Erdmann

Karla R. Russell - MarineMax
2301 S.E. 17th St., Ft. Lauderdale, FL 33316
954-463-5606 Fax: 854-525-8625
Peter Woods & Jon Burkard

Julie Spence - eMarine USA
1535 5.E. 17th St., #101, Ft. Lauderdale, FL 33316
054-618-0440 Fax: 954-618-0433
Steve Myers & Arthur Cook

N NV Contiorss
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Edward L. Benson - Punta Gorda Yacht Brokerage
115 Tamiami Trail, #4155, Punta Gorda, FL 33950
941-833-0099 Fax: 941-833-0098

Rick A. Hinkle - MarineMax Naples
1146 Sixth Avenue S., Naples, FL 34102
941-262-1000 Fax: 941-263-5441

Robert D. Wagner - Sunset Bay Yachts
417 12th Street W., Bradenton, Fl. 34213
Fax: 941-746-1778

941-746-3733
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Kerry S. Alexander - Galati Yacht Sales

12030 Gandy Blvd. N., St. Petersburg, FL 33702
727-865-2025 Fax: 727-576-0314

Mark W. Elliott - International Yacht Collection
1515 S E. 17th St., #125, Ft. Lauderdale, FL 33316
854-522-2323 Fax: 8954-522-2333

Adam Erdberg - Leight Notika Yachts
1041 S.E. 17th St., #101, Ft. Lauderdale, FL 33316
954-767-4921 Fax: 954-767-4922

Grary G. Hirsberg - Galati Yacht Sales
900 South Bay Blvd., Anna Maria, FL 34216
941-778-0755 Fax: 941-778-3084

Richard W. Hymes - Allied Marine Group
1445 S.E. 16th St., Ft. Lauderdale, FI. 33316
954-462-5527 Fax: 954-462-5563

Jamie G. Moore - Galati Yacht Sales
12030 Gandy Blvd. N., St. Petersburg, FL 33702
727-865-2025 Fax: 727-576-0314

Ed Weaver - Monaco Marine Group
1500 Cordova Rd., #214, Ft. Lauderdale, FL 33316
954-462-0116 Fax: 954-462-4665

James Williams - Galati Yacht Sales
12030 Gandy Blvd. N., St. Petershurg, FL 33702
727-865-2025 Fax: 727-576-0314

A ffilvate Hetive

T.J. Calero - TNT Marine Equipment, LC
2385 Stirling Rd., Ft. Lauderdale, FI. 33312
954-983-6465 Fax: 954-983-5707

@Qf%/é@fg OClssociale
Irene H. Dunn - Marine Documentation, Inc.

40 Mary Street, Newport, RI 02840
401-846-2671 Fax: 401-846-6570

St prort

Sara E. Monteflore - Camper & Nicholsons
801 Seabreeze Blvd., Ft. Lauderdale, 'L 33316
954-224-4250 Fax: 954-524-4249

Leanne Zaleski - Merle Wood & Associates
888 E. Las Olas Blvd., Ft. Lauderdale, FI 33301
954-494-5291 Fax: 954-525-5165

Health Insurance Reminder

FYBA members who live in Florida, are eligible to join a Preferred
Patient Care program provided by Blue Cross & Blue Shield of
Florida. Cail Insurance Agent, Ron McCall, Il 561-562-4119

Launching your dreams
has never been easier.

Discover the difference our locd decision-
making cnd cvey 100 years of combined
marine lending experionce cun make.
L, courteous, professionally expedited
loans for new and used craft from $50,000
e "I million. Offices coust 1o coast.,

Apply enline or call todey,

Seacoast

MARINE FINANCE

www.seaconsfmarineﬁnunce.net

A division of First Notional Bank and Trarst Company of the Treastore Coast.

FLORIDA TOLLFREE 877-916-2326
CALIFORNIA 949-673-2603

TEXAS TOULFREE 866-562-2317




New Lauderdale

Marine Center

Thank you to Peter and Debra
L.enion of Lazzarra
International Yacht Sales - for
hosting the August Third
Thursday at their new office at
Lauderdale marine Center.

Thank you to Tom Spirito &
Marla Nelson of Gulfcoast
Finance for sponsoring the

Brokerage Show held at Galati
Marine in Tampa Bay and thanks
to Don Smith of Galati Yacht
Sales for coordinating the show.
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FORY LAUDERDALE Emkam%é Slhiow

Peter Lenton of
Lazzarra Int'l and
Mr. Lazzarra

Over 125 people attended the broker-
age show and open house. The hot
weather did not keep anyone away.
Thank you to our faithful sponsors
from Trident Funding, Mike Scialo,
Jim Foley and Steve Donnell.

Stuart guys shoot the
breeze while enjoy-
ing drinks and gour-
met food prepared by
Culinary Fusion.

Thanks to Jonathan Burkard of the Allied Marine Group for coor-
dinating the show. 38 hoats were on display ranging from 26" ta
82’ . Threatening storms kept some of our potential visitors away.
The rotating brokerage shows are becoming quite popular.

Over 75 people were in atien-
dance at the beautifully reno-
vated Galati Marina.

TYBA Audust Boat Shows

AROUND THE STATE
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Bristol Yacht Sales has been named the exclusive distributor
for BELKOV YACHTS, a buiilder of high quality yachts, located in
Annapolis, MD. The new line of express style 38’ & 42' yachts are
very accommodating, fast, picnic style yachts. The 42" wil be
exhibited at Newport Boat Show & at the Anna polis Power Boat
Show. For more info contact Frank Gary at 1-800-610-5300.

Gulf Coast Yacht Sales, Inc. has expanded their brokerage
base in the Keys to include a new office in islamorada at popu-
lar Bud 'N Mary's Marina, MM 79.8 Please contact Kevin Kelly or
Donald Deputy at (305) 664-8432 for more information or call
thelr Marathon/St. Petersburg office toll free 1-888-882-5516.

David Walters is pleased to announce the opening of David
Walters Yacht Brokerage and New Safes, located at the Best
Western Marina Inn and Yacht Harbor, 2150 S.E. 17th St., #120,
Ft. Laud., FL 33316, After 34 years of experience in design,
building, new boat sales and most recently brokerage with
Agents Int’l & Luke Brown & AssOCs., he tooks forward to con-
tinuing to work with the brokerage community with the assis-
tance of his wife, Betsy and Janella Lane, office managet.

Fapey Sariing 72
Fopte B ok

After starting and building the
successful brokerage firm of
Bollman Yachts over 15 years
ago, Pete Bollman has sold the
business to Jeff Erdmann. Pete has
purchased a Saitboat and is out-fitting her fo
long distance cruising.

Thie proud new owner, Jetf Erdmann, has been a salesman at
Bollman Yachts for close to 13 years.

We sincerely wish Pete Bollman all the best with fair winds
and calm seas,

Congratulations to Jeff Erdmann and happy sailing Pete!

Florida Brokers Participate in
National Certification Test

Seven brokers from around the state participated in the National
Certification Pilot Test. The tests were returned to NOCT! for
final revisions, evaluations, and corrections. From these results
the hope is to determine what study materials will be nccessary
for individuals wishing to take the test.

FYBA thanks these brokers for making the time to participate in
this phase of such an important project. You guys know who you
are thank you. ( Sorry I cannot reveal your names at this time.)
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Tony Roumeliotes, previously with Atlaritic Yacht Ship is
now with Sparkman & Stephens, Inc. 901 S.E.1 7th St., #205,
Ft. Laud., FL 33316. Ph: 954-524-4616 Fax: 954-524-4676.

Karen Koenig, previously with South Floricla Yachts is
now with Cheoy Lee Shipyards, N.A. 801 Seabreeze Bivd.,
Ft. Laud., FL 33316. Ph: 954-527-0999 Fax: 954-527-2887.

MacMahon & Associates have expanded their offices
and relocated to Harbour Towne Marina - 850 N.E. 3rd St.,
#206, Dania, FL 33004. Ph: 954-922-6667 Fax. 954-922-8818.

Yacht Search has moved to 850 N.E. 3rd St., #211, Dania,
£l 33004. Ph: 954-922-9929 Fax: 954-929-9234.

Bob Offer is pleased to announce that he has joined
international Yacht Collection 1515 S.E. 17th St., #125, FL.
Lauderdale, FL 33316.Ph: 954-522-2323 Fax: 954-522-2333.

Scott Whelchel, previously with Rex Yachts is now with
Atlantic Yacht & Ship 850 N.E. 3rd St., #213, Dania, FL
33004, Ph: 954-921-1500 Fax: 954-921-1518.

David Roberts, previously with Merritt Yacht Sales is now
with Atlantic Yacht & Ship 850 N.E. 3rd St., #213, Dania, FL
33004. Ph: 954-921-1500 Fax: 954-921-1518.

INTERESTED IN SERVING
ON A COMMITTEE?

Call the FYBA for information
954-522-9270

Attention Brokers
We can assist you and your clients with

SEATRIALS & DELIVERIES
OPERATOR INSTRUCTION
MANAGING REFIT PROJECTS

(954) 401-1743
(954) 467-1791 fax
jvcarina@aol.com

Carina Enterprises, Inc.
Capt. Joe Russell
Master - 500 tons

EEB FLORIDA

Joseph M. Kolisch

Vice President!Marine fusuratice Specialist

Kolisch Insurance

Main (303) 447-8600 ext. 331

Toli Eree (8003 947-0470
Email joe_kolisch@usi-insurance.com

Fax (305) 448-9269
Cell (305) 992-3482
Res (305) 661-0965

90 Almeria Avenue

Coral Gables., FLL 33134 wwiw.usiflorida.com
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WE LETTER YACHTS

MARIND MARKEHNG SINCE 1979

ADVERTISING . GRAPH%C [}ESIGN . PHOTO(‘RF\PHY . BRGEHURES

TEL 954+ 463+8754 / FAX 954-463+8249 / MWGRAPHICS@AOL.COM )

Only Atlas Energy Systems offers complete electrical
engineering design and top quality electrical products
to the marine industry world- :
wide. This enables Atlas

to provide the dependability

of a single source solution

for a vessel's entire electrical

system, from design to

equipment.

The strength of our enginsers

comes from over 100 years of

experience. We are continually working in tandem with the
world's finest navat architects, yacht builders, captains and
owners, all towards the pursuit of providing owners
with a perfect electrical system.

ShorPOWER  Frequency Converters
convert any phase, frequency and
voltage to your vessels requiremenis.
Available with a wide variety of cus-
tom features, they enable you to fully
enjoy your vessel and all its iuxuries
world-wide,

TecPOWER Switchboards
provide the dependability
of state-of-the-art electrical
distribution equipment. They
are designed specifically for
optimum, trouble-free perfor-
mance in the harsh marine
envirecnment.

Call Atlas today and allow us to assist you
in your pursuit of the perfect vessel.

PATLAY

: l—f

___-—/—..T___,

Atlas Energy Systems ¢ www.shorpower.com
934.735.6767 * Toll Free 888.ShorPWR « Fax 954.735.7676




Ocean Watch International Coastal
Cleanup 954-467-1366
13-16 Newport International Boat Show
Newport Yachting Center, Rl
20 3rd Thursday Brokers Show
Location: Bahia Mar
26-29 Monaco Yacht Show
Port Hercule, Monaco

3 6th Annual Yacht Sales
& the Law Seminar
Sheraton Hotel, Ft. Lauderdale
10  Annual Marine Summit
Marina Marriot Hotel
25-29 Ft. Lauderdale International Boat Show
Bahia Mar
25-27 Guifstar Owners Club’s Falt Rendezvous
For more info contact 727-825-0757

Discount Dockage
at Bahia Mar for FYBA Members

We will pass afong our low prices in order to attract more
listings to the "Yacht Lot". We now have over 45 (easy-to-
show) brokerage yachts at Bahia Mar Yachling Centre
which promotes "one-stop shopping” and saves broker's
valuable time driving all around town. With 10 or more bro-
kers and buyers walking the docks each day, you get max-
imum exposure for your fisting by docking it here with your
sign on it. Many boats have been sold to buyers who saw
boats there that they never initially intended to buy. So,
don't hide that listing behind a house!

Please contact Lisa (at extension 100) or Gary (at exten-
sion 103) for availability. (954) 462.3075 The Moorings.
(Sorry, no liveaboards. We can normally accommodate all
yachts up to 55' LOA and the larger sizes in some cases).

Attri: FYBA Members
e need your e-mail Address

If you are connected to the world wide web and would like to
receive details on FYBA events & information via email,
please submit your email address to fyba@fyba.org or fax
the following form to 954-764-0697. Help keep our records
updated so we can keep you informed.

Member Name:

Email Address:

M

MIASF GOLF CLASSIC

The 8th Annual MIASF Golf Classic, which benefits
McFatter Technical Center's Marine Technology
% Scholarship Fund, is scheduled for September 28
. at the Crystal Lake Country Club in Pompano
. Beach. The Classic has raised over $40,000
for marine technology student scholarships.
_ For details on the tournament contact
* Gordon Connell or Dan Vawter at
{954} 524-2733.

Sort Landerdale
Tndernadional Boat Slow
- Date October 25 - 29, 2001

\ <2  Location Bahia Mar, Broward County Convention
| W’“""‘"’"! Center, Hyatt Regency, Pier 66, Swimming Hall of
B~ Fame, Marriott Portside Marina and Las Olas Marina

s Hours Oct. 25 (Prime Time Preview) 10am - 7pm,
-~ Oct. 26 / 10am - 7pm, Qct. 27 / 10am - 7pm, Oct.
28 / 10am - 7pm, Oct. 28 / 10am - Bpm

{ Tt Admission Adults $12 / Two Day Pass $20
% == Five Day Pass $50 / Prime Time Prev. (Oct. 25) $25
¥WL Children {6-12) $4 / Under 6 Free

ATTENTION BROKERS

TURN YOUR BOAT TRADES INTO

$5% INSTANT CASH $$%$

TOP WHOLESALE PRICES PAID FOR
SELECT CLEAN BOATS FROM 12’ TO 35

Call the #1 Marine Wholesaler TODAY!

maorine

(941) 694-4626 Ext. 7
(941) 940-3000 Mobile
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1. David Walters Yachts seeks a yacht broker with sail/power expe-
rience. Aggressive advertising, quality secretarial support, attractive
commission splits, appealing waterfront location. All inquiries should
be directed to David Walters at 954-527-0664 or via email at david-
walters@att.net and will be dealt with in the strictest confidence.

2. Receptionist - Reliable, high-energy, organized person w/
MSWord for BUSY Ft. Laud. yacht management office. Professional
appearance. Heavy phones, some general duties, 8:30am-5pm. Fax

Th— T resume & references: 954-764-6350 or to nance@bobsaxon.com (ho
calls please).
First in Yacht Finance™ 3. Position available for one Licensed Yacht Broker, with proven

sales record, at Port Everglades Yacht Sales. We provide the tools -

™ advertising, support staff, listing services, & office space. In addition
RST EW NGL AND to Brokerage, we are the S.E. Dealer for Navigator, Blackfin, & Salt
Shaker. To schedule a confidential irterview, contact Alex Rogers at

C I A L 954-401-9988,

4. Admin. Asst./Bookeeper for startup Yacht Mgmt. operation,
required in busy growing yacht brokerage office. Good office skills
(correspondence, phone, organization), attention to detail, and com-
puter fiteracy with particularly strong Excel knowtedge for basic book-

FIN A CIN G Y A CHT keeping required. Experience of yachts a plus. Please forward
N S resume in confidence to 954-524-4249 or pjh@ftl.cnyachts.com.

5. Experienced yachts sales broker required in Ft. Lauderdale

F OR FLORID A BRO KERS office. We offer excellent advertising, web site, commission structure

& staff support. Please contact Sara at Camper & Nicholsons, cell:

954-854-5533. All inguiries confidential,

FOR OVER A 6. Wanted: Yacht broker with a M{Y background. high personal stan-
dards, experienced and motivated. Attractive commission schedule.

We have relocated to Harbour Towne Marina & expanded our offices.

Inquiries kept cordfidental. Contact Chuck MacMahon, MacMahon &
U ARTER OF ENTURY Associates 954-922-6667 or email: chuck@macyachts.com

7. Preferred Yacht Sales in St. Petersburg, FL is looking for part time

office help. Light duties, no bookkeeping, no weekends, Must be sail

& power boat knowledgeable. Some light typing & computer work

involved. Hours are flexible. Call Bill or Irene at 727-822-5600 or apply

®  COMPETITIVE RATES & TERMS weekdays 9am-5pm at 101 16th Ave. So., St. Petersburg, FL 33701
(Salt Creek Area). Please call for appointment.

® MEGAYACHT FINANCING

- 8. Sales Asst for SY div. of large yacht sales co. in Ft. Laud
Experience a must. Must be professional, organized, computer fiterate
® FOREIGN YACHT REGISTRY (Excel, Word, BUC, internet) with excellent verbal & writing skills. Fax

resume to 954-5623-0375 or cafl April at 954-462-5557. Drug Free/EQE,

9. MarineMax Yacht Division is seeking a full time weekend
receptionist for our Pier 66 location. Contact Laura Hogle at 954-

463-5606.
1600 SE 17th Sireet, Suite 300 . .
Fort Lauderdale, FL 33316 10. Emarine USA with it's new location at The Quay in Ft. Laud. is cur-
rentfy seeking a professional for new sales of Pershing & Riva
954-763-1089 e 80(-380-6644 ® Fax: 954-763-1055 Yachts as well as int't yacht brokerage. Please send resumes to Atin:

Julie Spence, Emarine USA, 1535 SE 17th St., Ft. Laud., FL 33316.
Ph: 954-618-0440 Fax: 954-618-0433, email: usa@emarine.com

11. Administrative Assistant/Sales Mgmt. support for large yacht sales
co. in Ft. Lauderade. Must be professional, organized compuiter fiter-
ate ( Word, email, internet} able to handle a variety of tasks in a fast
environment, and have exceflent verbal and writing skills. Boating

industry experience preferred. Fax resume to 954-523-0375 or cail April
I at 954-462-5557. Drug Free/EOQE. I
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Florida Yacht Brokers Association
P.C. Box 460044
Fi, Lauderdale, FL 33348

e

“fyba @fybaorgv webs:tewwwfybaorg e :

FYBA MEMBERSHIP FACTS

FYBA Owns the Yacht & f’)rokerage Show (held mid Februarg in Miami)

OBJECTIVES

To unite those cngageo{ in the 3acht brol(erage
business for the purpose of Promoting
cooperatiom and progcssionalism among

its members.

- To promote and maintain a high standard of
conduct in the transacting of the 3acht f:}rokcragc
business in accordance with the FYBA

Code of Ethics.

MEMBERSHIFP REQUIREMENTS

Pro{:essional Members must be Licc:nsc:d and
bonded bﬂ the State of Florida under the Yacht
and SEiP Brokers Act.

Affiliate Membcrs[*ﬁp Class are for individuals and
companics ciircctiy relatcd to thc Haciﬂt brokcrage

iﬂclustrﬂ.

CURRENT MEMBERSHIP

650 Members
while the ma]oritbs of its membcrship is comPriscd
of FL based brol(crs; there is also represcntation

from Promincnt firms located ti’uroug}]out the world

MEMBER SERVICES & BENEFITS

s Arbitration service for members

a Leg%slativc action committee

« Educational seminars

» Social events and charitable functions

s Monthfg newsletter

» Standardized business contract and forms

» Published mcmbership roster

» National aclvcrtising

» Trade only Boat Shows Bahia Mar v per 3car)
» Trade omlbl Boat Shows Palm Beach 3 per }}ear)
. GrouP Health Insurarce Plan

sMember of the International Yacht Council Ltd.




