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When events are perceived as easy from the outside, it’s usually because 
the people on the inside make it look that way. in reality, it’s not always so 
easy! the FyBa is extremely fortunate to have a group of loyal sponsors 

that year after year stay with our association. they not only give their money to help 
defray the costs of an event but many of them also give their time! 

this has never been so evident as with the golf scramble and the east coast 
and West coast yacht sales summits, events that either have or will take place this 
summer. yachtWorld, robert allen law, and show Management have donated ‘big 
bucks’ to support the above-mentioned events. this is not to discount the other 
sponsors who are as important to the FyBa: howard s reeder, celedinas, total 
Dollar, and Bank united. Please refer to our sponsor Page on page 2 of this issue for 
the complete list of sponsors whom the FyBa Board and staff would like to thank 
again. as many times as the FyBa may thank them, you can thank them too by using 
their products and services.  

We also have been fortunate to have had some exceptional speakers at our FyBa 
seminars this year, including courtney chalmers of yachtWorld; askhok rajan, formerly 
of Merrill lynch; Brian gonzales and David Friedman of Wealth-x; Bob Focazio of 
Focazio consulting, and Brian Butler of the allied group. these speakers, who usually 
can charge large fees for their speaking engagements, generously cut their fees to a 
pittance for our seminar series. the seminar committee gives them special thanks 
because they made this year’s events especially valuable for the attendees.

Quality speakers & sponsors

By ann vernon, FyBa executive Director

Speakers and sponsors with FYBA Board members and staff at the 2014 Yacht Sales 
Summit.
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a s I start to write this article, I can’t stop thinking 
about the Malaysian Airlines plane that was just shot 
down over eastern Ukraine. It makes me think 

about all the strife in the world that is caused by its being 
made up of so many different beliefs, religions, tribes, 
cultures and more.  

As most of us know, it is only by working together that 
those of us with differing viewpoints can help to resolve 
issues. For example, FYBA was formed by people who 
competed with one another daily in business, because they 
also shared common goals and beliefs.

What are the beliefs and goals of the FYBA? Do you 
remember why you joined the FYBA? Was it to get a better 
price on attending one or more of our events? Was it to 
network for professional advancement? Or was it because 
you actually share the common goals under which the 
association was formed?

The Florida Yacht Brokers Association was founded in 
1987 to unite those professionals engaged in the practice 

of buying and selling yachts in the 
state of Florida. However, when the 
FYBA’s “founding fathers” were writ-
ing up the association’s By-Laws, it 
went much farther than just that. They 
stated the FYBA’s objectives clearly:

1. To unite those engaged in the 
yacht brokerage business for the 
purpose of promoting cooperation and  
professionalism among its members. 

2. To promote and maintain a high standard of 
conduct in the transacting of the yacht brokerage 
business.

Two words resonate for me when I sit in the monthly 
Board meetings and the Directors are debating any number 
of topics: “professionalism” and “ethics”. No decision is 
taken without remembering why this association came 
together in the first place. 

The FYBA has expanded its objectives over the years. 
Paul Flannery summed it up nicely: “FYBA; An organization of 
yachting professionals promoting education, professionalism 
and ethical behavior while removing barriers to commerce 
and advocating for the industry.”

I hope that you all are having a good summer. We have 
the West Coast Yacht Sales Summit coming up August 14th in 
Sarasota and the Third Thursday Open House on August 21st.

See You on the Docks,

from the desk of the
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the FyBa Purchase and sale agreement (Psa) and 
listing agreement forms were recently updated. the 
key changes to the forms are described below, including 

a comparison of the new provisions to the old provisions and 
the reasoning for each change. Most of the changes are not 
intended to vary the intent of the agreements. their purpose 
is to clarify and deal with potential misinterpretations by 
“heading them off at the pass.”  

there also were some very important changes to the Psa 
designed to strengthen its integrity.  the first deals with the 
situation in which a buyer signs a Psa but never “antes up” 
the required deposit. Previously, a buyer could generally 
just “walk away scot-free” but no longer.  a provision also 
was added so that, in the event of litigation, the prevailing 
party will get its attorney’s fees whereas previously each 
party to litigation paid its own freight.  

other important changes to the listing agreement 
deal with what happens when a person to whom a broker 
showed a yacht purchases it after the original listing has 
expired. in addition, the standard length of a listing was 
increased to one year.

pSA UpdAteS

NeW ProvisioN: Whether or not the buyer inspects 
the yacht, he rejects it if he fails to provide timely written 
notice of acceptance: although the Psa already provided 
in paragraph 3 that a buyer rejects the vessel if he doesn’t 
accept it in writing, it is now absolutely clear that no 
inspection is required in order for a rejection to occur. the 
change was made to deal with the potential argument that in 
order to be able to reject the vessel, a buyer had to inspect it 
– and if the buyer didn’t inspect, he waived his right to reject. 

NeW ProvisioN: the seller is solely responsible for 
the broker’s commission: although this provision is already 
in paragraph 5 of the listing agreement (and is the law 
even without an agreement), it was added to the Psa 
because buyers ask the question often enough. Now, a 
broker can point to paragraph 5 of the Psa and reassure 
the buyer, since buyers aren’t parties to and don’t see the 
listing agreement.  

NeW ProvisioN: if the vessel is damaged and 
repaired after acceptance, the buyer now has an explicit 
right to inspect those repairs: if the vessel is damaged after 

2014 updates: 
FyBa Purchase and sale and listing agreement

acceptance, the seller is obligated in paragraph 7 of the 
Psa to make repairs if they can be made for less than 5 
percent of the purchase price and require fewer than 30 
days to complete. Previously the Psa did not state the 
obvious, that a buyer had a right to inspect those repairs 
(and make an issue out of it if the repairs were not done 
properly). the update makes it clear that the buyer has the 
right to inspect such repairs.  

NeW ProvisioN: the seller will retain the buyer’s 
deposit, notwithstanding any other term in the contract, if 
the buyer fails to pay the deposit when due or the closing 
is not consummated due to Buyer’s nonperformance: the 
Psa already provided in paragraph 8 that the seller will 
retain the buyer’s deposit if the buyer breaches. But what 
happened if the breach was not paying the deposit?  

the new language includes a hammer. the new approach 
is as follows: if a buyer signs a contract but doesn’t pay the 
deposit, he no longer can walk away by saying, “hey, i had a 
right to reject by not accepting anyway.” the Psa responds 
to that type of buyer by saying clearly, “No siree, Bob!”

the message to a buyer is now, “if you are going to 
sign a contract, you had better be serious, because there 
is a consequence.” the consequence is that a yacht’s value 
is affected by an accepted contract, especially when the 
contract price reflects any reduction from the listing price.  
and if a buyer plays that game, he is at risk for the amount 
of the deposit he should have paid. 

NeW ProvisioN: the buyer warrants that he is not 
relying on any representations by the seller or the broker: 
Paragraph 10 was revised to make it clear that a buyer 
warrants he is not relying on any representation made by 
the seller or the broker. the previous version only included 
the broker. this change puts an accent on the concept that 
the sale truly is “as-is” and the buyer can’t rely on anything other 
than what is in the PSA.

NeW ProvisioN:  the prevailing party in any litigation 
arising out of the Psa is entitled to expenses, attorney’s fees, 
and costs for all pretrial, trial, and appellate proceedings: 
the attorney’s fee provision in paragraph 16 is new to the 
Psa. the addition of this provision discourages frivolous 
lawsuits, or parties taking unreasonable positions, because 
if there is going to be a lawsuit, the losing party will have 
to pay the costs and attorney’s fees of the prevailing party.  

By stephanie klein (summer law clerk), 
Bob allen and christopher allen, robert allen law

 MaritiMe laW
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NeW ProvisioN: all notices are effective upon delivery 
with proof of delivery retained. Notice is no longer accepted 
by u.s. mail: the notice provision in paragraph 16 was 
modernized to conform to today’s business standards. 
the update removed the option to provide notice by u.s. 
mail and made notice effective upon delivery with proof of 
delivery retained. this change was also incorporated into 
paragraph 16 of the listing agreement. this should eliminate 
arguments about whether or not proper notice was given.

lIStINg AgreemeNt UpdAteS

NeW ProvisioN: the term of the listing is now one year 
and it automatically renews for successive one year periods. 
after the first year, either party may terminate the listing 
agreement with 30 days’ written notice: Previously either 
party could terminate the listing after 180 days with 90 days’ 
written notice. the change to paragraph 9 makes things 
simpler by extending the time before termination is allowed 
to one year and shortening the number of days required for 
written notice of termination.

NeW ProvisioN: a commission is due to the broker if 
within six months after the listing ends the seller sells the 
yacht to any party to which the broker physically showed 
it. at the seller’s request, the broker must provide a list of 
persons physically shown the yacht: Previously a commission 
was due to the broker if within two years of the listing ending 
the seller sold the yacht to a buyer whom the broker or a sub-
broker showed “or provided information”.  also, under the 
previous version, no commission was due to the broker if the 
seller relisted and sold the vessel through a different broker. 

the update to paragraph 10 of the listing agreement 
significantly changes this provision. the time frame for 
which the seller is responsible for a commission is tightened 
and there is a new requirement that the broker must have 
physically shown the vessel to that buyer. if requested, the 
broker must give the seller the list of persons to whom it 
physically showed the yacht – so it’s a very good idea (it 
should be a requirement of each brokerage house) that 
every broker keep such list.  in addition, the new language 
provides that a commission is due to the broker even if the 
seller relists the vessel with a new broker. 

Robert Allen Law is located at 1441 Brickell Avenue, Suite 1400, in 
Miami. Contact the firm at 305.372.3300 or visit RobertAllenLaw.com.  
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u deNISoN YACht SAleS is thrilled 
to announce the addition of the 
following yachting professionals to 
our growing team of yacht sales and 
charter brokers at our 11 waterfront 
offices: charlie king, charles Blickle, 
larry Masterman, Dick Phillips, randy 
greenfield, Dan Paolillo, Dan sammis, 
steve Messenger, and new yacht 
charter Manager, leslie adams.

Denison yacht sales also announces 
the opening of three new marina 
offices, in Palm Beach gardens, Fla. 
(soverel harbour Marina); seattle, 
Wash. (Boatworld Marina), and 
Montauk, N.y. (igy’s Montauk yacht 
club & resort in the hamptons).

New central listings, all available 
for co-brokerage and priced 
aggressively: 135’ Fitzroy sailing 
yacht iNMoceaN, 121’ Denison 

Motoryacht NeWs, 110’ Broward 
2004 eNtrePreNeur, 107’ Denison 
villa Bella, 102’ Falcon BoNito, 
82’ horizon our Way, 72’ hatteras 
shoWBoat, 71’ symbol laDy lyNN; 
70’ hatteras Big Wave; 67’ Burger 
kateriNa; 64’ hatteras Patriot; 45’ 
Mares catamaran (Dealer DeMo). 

u lAzzArA leNtoN YAChtS 
is pleased to announce the sale of 
PoMBoo, a 2004 Monte Fino 84’, 
which has been given the new name 
Positive eNergy. in addition, we 
have two new listings: hi jiNx, a 
2012 carver 54’, and oh reely, a 
2004 hatteras 54 convertible. For 
more information please visit www.
lazzaralenton.com.

u lUke BroWN YAChtS reports that 
business remains brisk with six closings 
in june and three so far in july as of 
this writing. john todd, formerly of 
Burger yacht sales, and Parker Bogue, 
formerly of Bradford yacht sales, both 
have joined the firm.  

luke Brown yachts has formed a 
new division, New river Boat sales, 
headed up by Bruce johnson, formerly 

a yacht broker in Maine. the new 
division will focus on the sale of smaller 
vessels with an emphasis on high-end 
center console boats. 

u BrAdFord mArINe YACht 
SAleS is delighted to report the sales 
of the 135’ 1997/89 carrousel, 

 FyBa MeMBer NeWs

built by swiftships, and the 64’ 2002 
jefferson yacht to trot, listing 
broker chris surprenant. More recent 
sales include the 130’ 1995 hatteras 
traNQuility and the 120’ 1998 
sovereign laDy DiaNe ii, listing 
broker Whit kirtland cPyB. in addition, 
recent new listings include 2011 75’ 
riva NaMeDroPPer, iain lawrie; the 
2002 92’ tarrab cork trick, Whit 
kirtland cPyB; the 1987 80’ Burger 
caPricho, carlos Navarro, and the 
2007 54’ vicem FlyiNg colors, jack 
Nitabach.

u gIlmAN YAChtS announces the 
following recent sales activity:

sold vessels:  heart throB, 62’ 
Neptunus 2005; lhasa luck, 62’ 
Neptunus 2005;

 liQuiD assets, 46’ sea ray 2004; 
catatoNic, 34’ PDQ Power cat 
2005; huNter, 55’ Monterey 1985; 
greeN eyes, 38’ Billy knowles sF 
1993, and brand new build project, 
105’ johnson 2015! 

New listings: laDy De aNNe, 78’ 
hargrave 2006, asking: $3,295,000, 
located in Palm Beach; 91’ tarrab 
2012, asking: $4,200,000, located 
in Fort lauderdale; Mr chiPs, 70’ 
Neptunus 2001, asking: $1,395,000, 
located in Massachusetts; Misty 
k ii, 62’ Neptunus 2007, asking: 
$1,250,000, located in Miami; 
seaQuestereD, 62’ Neptunus 
2005, asking: $995,000, location For 
lauderdale. contact jeff stanley for 
information on any of these yachts. 
also, gilman yachts reports the 
new listing sea Fox, 100’ cheoy 
lee global series 2008, asking: 
$5,950,000, located in For lauderdale, 
contact Marty isenberg.

gilman yachts would like to 
welcome aboard Marty iseNBerg to 
the gilman yachts family! Marty brings 
more than 30 years of experience to 
the yachting industry. he was born 
and raised in a family of yachtsmen 
and has owned and operated two 
boat-building companies successfully, 

u horIzoN YAChtS announces the sale of four e88 motoryachts in the u.s. 
market: three factory-build projects and one inventory yacht. the first factory-
build e88 motoryacht, sold through emerald Pacific yacht sales, will deliver to 
a second-time horizon owner in seattle this july; the second factory-build will 
deliver to new owners in Florida this september, and the third factory-build is 
slated for delivery in summer 2015 to new owners, as well. the e88 inventory 
motoryacht was recently delivered to her second-time horizon owner in 
Florida. contact horizon yacht usa at 561.721.4850 for more information.  
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u YAChtzoo is pleased to announce the sale of its central agency listing, 
the 147’ 2006 izar/Navantia Motoryacht tuscaN suN. the yacht was sold 
in-house (listed by rob Newton, with Bob Mckeage representing the buyer.) 
the vessel is now cruising with her new owner in the Mediterranean.  

the 107’ 2008 Maiora tuscaN suN is now listed for sale with yachtzoo.  
the five-stateroom yacht is currently lying in the south of France. the 
asking price has been set at €4,750,000. Please contact central agents rob 
Newton at rob@yacht-zoo.com or Bob Mckeage at bob@yacht-zoo.com.

as well as project-managing major 
refits and new builds and serving 
as a director of sales and marketing 
throughout his career. 

u pIer oNe YACht SAleS owners 
len garofoli and tony Mondello 
announce that Paradigm yacht sales, 
located at cape harbour Marina 
in cape coral, Fla., has merged its 
company with Pier one yacht sales. 
this is the third brokerage firm to join 
under the Pier one banner in the last 
18 months. the merger now makes Pier 
one yacht sales the largest brokerage 
firm between charlotte and lee county 
that has four fully staffed offices with a 
total of 22 brokers serving south West 
Florida. For more information contact 
len garofoli at 941.639.7777.

u oUter reeF YAChtS is proud to 
welcome tracy hess as global Director 
of Marketing and communications. 
tracy brings to outer reef over 
13 years of marketing, sales and 
communications experience, eight 
of which were within the yachting 
industry. she is responsible for 
managing and enhancing the well-
respected image the company has 
maintained since 2001.

also, outer reef yachts announces 
the opening of its newest sales center, 

located in cartagena, columbia. 
the cartagena area is particularly 
attractive to outer reef yachts as 
the area offers a strong home base 
for latin america’s elite yachting 
community, including boaters 
from Panama, Brazil, Mexico and 
argentina. the office’s first line of 
business was successful participation 
in the 1st annual Panama Boat show. 

For more information, 
please contact tracy hess at 
tracy@outerreefyachts.com or 
954.767.8305, or visit www.outer-
reefyachts.com. 

u UNIted YACht SAleS (UYS) 
has been appointed factory-direct 
representative for the state of New 
jersey. scott White and his team 
of seven brokers will be leading 
that effort. the factory demo boat 
hatterascal will be docked at 
the uys cape May office for most 
of summer and will be attending 
several of the Mid atlantic fishing 
tournaments.

uys also has been appointed 
exclusive factory representative 
for the Newport offshore series of 
custom catamaran power yachts. 
the boat will be introduced at the 
Newport Boat show this september.

uys is enjoying its best year ever, 

having closed on over 300 transactions 
in the first half of the year. sales have 
increased over 20% from 2013 ytD.

u deNA keNNedY is very excited 
to launch her new yacht brokerage 
– keNNeDy yachts. Dena has 
significant industry knowledge and 
a strong passion to build a company 
that is focused on delivering a great 
customer experience. the foundation 
of kennedy yachts’ personal and 
business relationships always will be 
based on honesty, integrity and caring.

u AtlAS mArINe SYStemS 
announces that its main switchboard, 
emergency switchboard and shore 
power converter systems have been 
commissioned and are in service 
aboard the new trinity Motor yacht 
cocoa BeaN. the vessel meets 
aBs class requirements, is 243’ in 
length and was constructed at trinity 
yachts shipyard in gulfport, Miss. 
the main switchboard is designed 
to automatically operate three 
generators in parallel and provides 
seamless transfers to the shore power 
converters.  

u YAChtCloSer is delighted to 
announce that allied Marine, a division 
of the Ferretti group and one of the 
largest pre-owned yachting services in 
the country, has selected yachtcloser’s 
web-based contract management 
system to make the process of buying 
and selling a yacht easier and more 
efficient for its brokers and their 
clients.

yachtcloser also is proud to 
announce its new partnership with 
shore Premier Finance, a direct marine 
lending division of shore Bank. With 
yachtcloser’s new integrated tool 
called Financecloser, we now can 
streamline the credit application 
process with pre-populated forms and 
electronic signatures. With the click of 
a button, brokers now can simplify the 
financing process for their customers.
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 golF scraMBle

on tuesday, june 3rd, FyBa held 
its 3rd annual golf scramble at 
jacaranda golf club. eighty-five 

golfers participated in the scramble, and 
were fortunate enough to have perfect 
weather for a morning round of golf at 
this beautiful course, which has been 
host to many Pga, usga and Fsga 
championships.

FyBa would like to thank main event 
sponsors robert allen law and show 
Management for their support of this year’s 
golf scramble. additionally, FyBa would like 
to thank chima for sponsoring the awards, 
sanlorenzo for sponsoring the beverage 
carts, and yachtcloser for sponsoring the 
hole in one. For a list of all of the individual 
hole sponsors, please see the bottom of our 
FyBa 2014 sponsors list on page 2. 

Many thanks to everyone involved for a 
highly successful event!

3rd annual golf scramble

1st
Place!

Congratulations to our 1st Place Team:
mark erlewine, Andrew lebuhn, 

david Sargus & Jeff partin

June 3, 2014
jacaraNDa golF cluB, Fort lauDerDale

1.



   www.fyba.org  |  florida yacht brokers association  |  july / aug 2014   13

1. paul Flannery, Bob Allen,  
Bob zarchen, Skip zimbalist  
& lon mcCloskey

2. FYBA executive director  
Ann Vernon with staff from 
Seacoast marine Finance

3. lauren hartman, Catalina Bujor 
and Uta Scarlata at the  
dockwise Yacht transport tent

4. golfers enjoying the day

5. michael hartman, tom gresh, 
Steve donnell & Jason dunbar

6. Ingrid Anglin, theo dienes,  
Julie zub & mike Breadhl

7. grant henderson, John Jarvie, 
James maitland & mark  
thiessen

2. 3. 4.

5.

6. 7.
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 golF scraMBle

8. teeing off

9. the team from robert Allen law

10. omar Franco, Skip zimbalist,  
 Bob zarchen & lon mcCloskey

11. laura Sherrod, Shuly oletzky  
 & Christian o’Brien

12. Steve Sheer and the team  
 from Show management

8. 9.

10.

11.

12.
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Butch Pliske 305.342.1893  |  Chris Pliske 305.431.1244
David Pliske 305.431.1243  |  Fax 954.792.0535

worldyachtsurvey@aol.com
www.worldyachtsurvey.com

T:305-371-8431  F:305-381-6795
www.howardsreederinc.com

BOAT SHOW BONDS / MEGA YACHT ENTRIES
DRAWBACK ENTRIES / IMPOR T CONSULTING

Licensed U.S. Customs Brokers

CRUISING PERMITS

MARINE CLEARANCES

CUSTOMS ENTRIES

IMPORT GUIDANCE

Navigating Customs with Confi dence Since 1940

Howard S. Reeder, Inc. has been providing 

unsurpassed personalized expertise in 

U.S. Customs procedures and entries for 

over 50 years. Trust the leader and navigate 

customs with confi dence.

WE’LL TAKE IT 
FROM HERE

HSR-4331-FLYachtBrokersAdvFinal.indd   1 1/14/11   10:49 AM

Florida Brokers specializing in the middle and upper 
end of the market – especially between 36 and 79 
feet – reported strong results for the first half of 2014 

as compared with the same period in 2013. unit sales 
increased by almost 6 percent to 1,240 boats from 1,172, 
while dollar sales rose by 13 percent to $408 million from 
$362 million, according to Florida brokers reporting sales 
in yachtWorld’s soldboats.com database. 

sales of yachts over 80 feet largely were flat, with 75 
boats sold, up from 73. however, dollar sales declined 
from $708 million to $495 million for a significant 30 
percent decline. 

Florida brokerage sales overall fell by 169 boats to 
3,212; a 5 percent dip. Dollar sales declined by more than 
14 percent to $1 billion from $1.2 billion, mostly due to 
the decreased value of superyacht sales, based on broker 
information reported to yachtWorld.com. the powerboat 
segment saw the largest percentage decline, with unit 
sales falling nearly 6 percent to 2,794 boats and dollar 
sales dropping by more than 12 percent to $954 million. 

Florida’s brokerage sailboat sales were stronger, falling 
just 1 percent to 418 boats in the 2014 first half from 422 
in the 2013 period. however, total dollar sales were down 
42 percent to $48 million, largely due to the decline in 
sailing yachts 80 feet and up, according to yachtWorld.
com reports.

one important factor impacting Florida brokers in 
2014 may be a declining inventory of quality, late-model 
used boats – especially those built after 2008. that’s partly 
because so few new boats were built, especially for the 
2009-2012 model years. 

“our firm saw relatively strong sales throughout 
the first and second quarters of 2014, including sales 
throughout the entire range of the market, from several 
high-quality large yacht tenders to superyachts well in 
excess of 60 meters,” said cromwell littlejohn of Merle 
Wood & associates, inc., who is also FyBa vice president, 
adding that pricing seems to be firming up: “Fewer and 
fewer price reductions are being announced, and we’re 
actually seeing a few price increases; something unheard 
of in the past few years.”

This story was adapted from a version in the Q2 YachtWorld 
Market Index. To download a copy of the index courtesy of 
YachtWorld, please visit www. https://s3.amazonaws.com/dmm-
cdn-test/yachtworld/YW-US-2014-Q2-Market-Index-Final.pdf.

Florida Brokers 
report Mixed results 
for First half of 2014

 Market uPDate

By gary Beckett, 
turnkey communications & Public relations
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June 11, 2014
hyatt regeNcy Pier 66

 sPecial eveNt

T he east coast yacht sales summit held 
at Pier 66 in june was one of the most 
successful seminar programs ever 

presented by the FyBa. 
“i always learn a lot at the FyBa seminars 

but today more than ever. today’s seminar 
was not only informative but it was really 
entertaining,” said one attendee.

the summit, which was sponsored 
by yachtWorld.com, robert allen law, 
howard s. reeder, inc. and celedinas 
insurance group, comprised a full day of 
educational presentations, panels and 
networking opportunities. after breakfast, 
the program began with an introduction by 
FyBa executive Director ann vernon and 
summit Moderator Bob saxon, followed 
by insights into the state of the industry by 
courtney chalmers and joe lingerfelt of 
Dominion Marine Media/yachtWorld.com, 
an internet ethics Panel, and an insightful 
presentation on Marketing to the Next 
generation by ashok rajan, formerly of 
Merrill lynch. 

“these seminars always prove that i 
DoN’t know it all after 40 years of yacht 
brokerage!” commented another attendee.

after lunch, Bob allen of robert allen 
law gave an FyBa Forms update; steele 
reeder and trey reeder of howard s. 
reeder, inc. and Warren hayes of alley, 
Maass, rogers & lindsay, P.a., led a panel 
discussion on uscg, customs, use tax, 
and tiB; Brian gonzales of Wealth-x 
gave a talk on effective affluent client 
target Marketing, and Bob Focazio of 
Focazio consulting, gave a dynamic 
presentation on sales Motivation – “you 
are Better than you think you are.” after 
closing remarks by FyBa President gary 
smith, the summit ended with a cocktail 
reception sponsored by Bank united.

“the best and most relevant summit i 
have been to. very helpful as a broker,” said 
another professional who attended.

“Best FyBa event i have attended,” 
commented another attendee. “Well 
planned, well executed, kudos to the 
FyBa team.”

east coast yacht sales summit

1. Bob denison moderating the Internet ethics panel

2. Chad & rodney robertson

3. Summit sponsors l to r: roger herd with YachtWorld, Bob Allen  
     with robert Allen law & tom gresh with Celedinas Insurance  
     group. Not pictured: Steele reeder with howard S. reeder, Inc.

4. Speakers, Sponsors and Board members l to r: roger herd, 
     Bob Focazio, Ashok rajan, Bob denison, Frank de Varona, 
     tom gresh, Brian gonzales, Ann Vernon, Bob Allen, Jeff erdmann, 
     paul Flannery, Bob Saxon, Jason dunbar & gary Smith.

1.

2. 3.
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5. katya Jaimes, Brian  
    gonzales, marc Welch  
    & pat Codere

6. dirk Boehmer, kathy  
    Azuma & gary Smith

7. Alastair Callender,  
    Clayton Swart, rob  
    Carron & Sarah 
    Callender

8. Stephanie klein, 
    laura ross, peggy 
    garcia & Claudia 
    Casalis with robert     
    Allen law

9. mark karampelas,  
    Jessica engelmann,  
    rob Wojciechowski 
    & Cindy Sailor

4.

5.

7. 8.

9.

6.
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July 17, 2014
Bahia Mar Fort lauDerDale Beach

YA C h t S  I N  At t e N d A N C e

gallaNt laDy

coPasetic

valkyrie

toto

stoP the Press

PreMiuM

cork trick

hull #90011

oN a roll

oFFshore 80   

koPkaPy

BiNa

jayhaWk

Quest

FreeDoM

riNg-N-Wet

iNteractive

NeW Boat

Busco vieNto ii

coMMuter

Whatever

 Broker oPeN house

After three straight months of shows washed out 
by often torrential afternoon rains, the weather 
finally cooperated for the July 17th Brokers Open 
House at Bahia Mar. More than 75 industry 
professionals attended the event and were able 
to view the 21 boats on display, ranging in size 
from 45’ to 168’. 

Attendees enjoyed networking along with food 
and beverages on the host boat, an 80’ Offshore 
Motoryacht. Event sponsor Yacht Controller 
hosted the iPad drawing and Connor Cogan with 
Worth Avenue Yachts was the lucky winner! 

FYBA would like to thank The Grateful Palate 
for catering the event and sponsors AIM Marine 
Group and Yacht Controller for their support.

1. Whit kirtland, clayton swart, Bruce 

schattenburg, ingrid anglin, jon Motta 

 & a.j. MacDonald

2. john-henry Falk with yacht controller 

3. cork trick   4. host Boat oFFshore 80

5. laura hogle, jeff erdmann, Pam creagan 

 & ann vernon

6. john olson, john-henry Falk, iPad winner 

connor cogan and chris Willits

5. 6.

1.

4.

3.2.
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admiralty & maritime law

www.irwinlegal.com david@irwinlegal.com

IRWIN
LAW FIRM

Yacht 
transactions, 
domestic and 
foreign

Maritime and 
commercial 
litigation

Contracts for 
new vessel 
construction, 
purchase and 
charter

Dispute 
resolutions

David E. Irwin, Esq.
Admiralty and Maritime

Attorney at Law

750 SE 3rd Ave., Suite 301
Fort Lauderdale, FL 33316

Phone 954.775.2301
Fax 954.775.2303

u YACht SAleS eXeCUtIVe: AllIed mArINe 
is looking for an experienced “larger yacht” sales 
executive to join its new Bahia Mar brokerage and 
charter team. come join Bruce schattenburg and 
the rest of his winning sales team! you can reach 
Bruce at 954.328.4329 or email Bruce.schattenburg@
alliedMarine.com.

u YACht SAleS Broker: BrAdFord mArINe 
YACht SAleS is seeking an experienced yacht sales 
broker for our Fort lauderdale office. We’re looking 
for candidates who are professional and highly 
motivated, with five-plus years of experience listing 
and selling large yachts; a proven track record as a 
leader in yacht sales, and a seasoned knowledge of the 
yachting industry. We provide exceptional sales tools 
and support for our brokers, including multi-channel 
marketing campaigns, complimentary dockage in our 
yacht showroom, and rewards programs. For more 
information, please contact Michele allen via email at 
Michele@bradfordmarineyachtsales.com. all inquiries 
are kept strictly confidential. 

u YACht Broker:  dAVId WAlterS YAChtS is 
looking for a highly motivated, experienced yacht 
broker who wants a long-term career opportunity with a 
highly regarded Fort lauderdale brokerage firm with a 
prestigious home office on corner of cordova and 17th 
street. We are seeking an individual with proven yacht 
sales experience who wants the opportunity to become 
part of a growing organization with an exceptional 
reputation, support services and marketing exposure. 
all contacts should be directed to David Walters, cell: 
954.328.2130 or email david@dwyfl.net, and will be 
kept strictly confidential.  

u YACht Broker: rapidly exploding south Florida-
based dealership selling all types of water craft is in 
need of an experienced licensed yacht Broker to join 
our staff at our shipyard/brokerage location. lots of in-
house listings to start with, and listing leads and buyers 
inquiring daily. if you are the right person, the income is 
endless. healthcare available. Please contact and send 
resume to ricka@nauticalventures.com.

u YACht BrokerS: sunseeker Florida is looking for 
experienced brokers to join our new south Florida offices. 
With current locations in Miami and Ft lauderdale, 
candidates will motivated and reputable to represent 
this premier manufacturer in new sales, brokerage sales 
and securing listings. spanish speaking is a benefit. all 
applications handled in confidence. Please contact Paul 
Burgess at pburgess@sunseekerfla.com.

 BulletiN BoarD
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 charter itiNerary

located on canada’s southeastern coast, Nova scotia 
is the most populous province in atlantic canada. 
its capital, halifax, is the major economic center of 

the region. industries such as fishing, mining, forestry and 
agriculture remain very important here and have been 
joined by tourism, technology, film, music and finance.

the British empire obtained control of the region 
between 1713 and 1760, and established a new capital 
at halifax in 1749. in 1867, Nova scotia was one of the 
founding provinces of the canadian confederation, along 
with New Brunswick and the Province of canada (which 
became the separate provinces of Quebec and ontario). 
it was named after scotland, and today people of scottish 
descent are still the largest ethnic group in the province.

a loNg suMMer 

Nova scotia has a fairly wide but not extreme temperature 
range, and a late and long summer. the provice lies in the 
mid-temperate zone and, although it is almost surrounded 
by water, the climate is closer to continental rather than 
maritime. the temperature extremes of the continental 
climate are moderated by the ocean. the average 

Nova scotia: canada’s atlantic Playground

temperature range in Nova scotia in the summer season is 
from 14 °c (57 °F) to 28 °c (82 °F).

the province is surrounded by three major bodies of 
water: the gulf of saint lawrence to the north, the Bay of 
Fundy to the west, and the atlantic ocean to the south 
and east, making it a wonderful cruising destination in the 
summer months. 

however, delivery and cruising can be slower as Nova 
scotia can get very foggy in places, with halifax averaging 
196 foggy days per year and yarmouth, 191. 

charter guests can fly commercial airlines to 
halifax international airport. however, Fox harb’r golf 
resort in Wallace, Nova scotia, boasts a 4,885-foot 
private runway, so you can arrive directly to board our 
161-foot trinity Motor yacht DestiNatioN Fox harB’r 
too at the resort.

Fox harb’r is a magnificent blend of both scottish 
links and traditional parkland golf. the outward nine lures 
you away from the sea to sheltered forests, expansive 
wetlands and deep rock-lined lakes. Winding amidst tall 
spruce and sculptured terrain, each hole commands its 
own unique setting and signature. the inward nine is a 
pure delight to play. the scottish flavor of the course 

By captain Bill hawes, M/y DestiNatioN Fox harB’r too
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is highlighted as you are 
drawn along the spectacular 
rugged seacoast of the 
Northumberland strait.

liNks aND locks
here is a sample charter itinerary 
from Fox harb’r resort to 
halifax.

Day 1: Welcome aboard! 
enjoy the resort amenities and 
complimentary spa treatments 
as you settle in.

Day 2: enjoy complimentary 
golf or sign up for skeet 
or trap shooting. cruise to 
charlottetown, Prince edward 
island (25 miles). Pei has more 
than 500 miles of the warmest 
beaches north of the carolinas 
with water temperatures 
as warm as 74 degrees 
Fahrenheit. enjoy dinner 
onboard and stroll into town for 
a nightcap.

Day 3: visit beautiful charlottetown and some local 
resorts, golfing for those who would like. Depart after 
dinner and cruise through st. george’s Bay to the strait 
of canso. 

Day 4: awake to the locks of st. Peters canal. cruise 
through and head through the Bras D’or lakes to 
Baddeck. golfing and sightseeing are both worthwhile 
pastimes in Baddeck, home of alexander graham Bell 
National historic site, a great museum! take a tour of 
the cabot trail or hike one of the numerous other trails, 
enjoying scenery equal to that of california’s Pacific coast 
highway but with the occasional moose sighting! Dock in 
Baddeck for the night.

Day 5: enjoy all the craft stores in town, go golfing or 
hiking, or play with the yacht’s PWcs and water-sports 
toys. you also can enjoy scenic walks, colorful flowers, 
and rich history in the calm warm waters of the 
Bras d’or lakes. 

Day 6: Depart Baddeck for louisbourg (approximately 
a four-hour cruise), a re-creation of an 18th century 
French port. the town is located beside the Fortress of 
louisbourg National historic site. Besides this interesting 
historic treasure, magnificent seascapes and beaches also 
await you on this beautiful island. anchor out, take the 
tender to the town of louisbourg and captain Bill can 
arrange for a tour of the Fortress of louisbourg. Depart 
louisburg after dinner, and cruise 10 hours overnight to 
halifax.

Day 7: arrive in halifax and explore the city, enjoy the 
casinos, rich history, and shopping, or continue cruising 
south west of halifax into the Mahone Bay and enjoy the 
towns of lunenburg or chester. 

Day 8: guests depart via halifax stanfield international airport.

For more information, please contact Churchill Yacht Partners at 
954.527.2626; email lhoughting@churchillyachts.com or visit 
www.churchillyachts.com.
 

opposite page: Welcome to baddeck, Nova scotia. This page, top: DEsTINaTIoN foX HaRb’R 
Too in st. peters Canal. above, left: baddeck Lighthouse. above, right: a local house.
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 iN MeMoriaM

1069 SE 17 St, Ft. Lauderdale, FL 33316    T: +1 954 462 4624    E: info@crewunlimited.com
30 rue Lacan, Galerie du Port, Antibes, France 06600    T: 33 04 92 38 05 58

AS A YACHT BROKER, 
YOUR EXPERTISE 
IS TO SELL YACHTS, 
NOT TO PLACE CREW.

That's Where We Come In!

VISIT CREWUNLIMITED.COM

Crew Unlimited has been providing professional 
crew placement services to yachts since 1983.

31 YEARS IN BUSINESS, 51,000 CANDIDATES, 
6,300 YACHT OWNER CLIENTS, 101,000 REFERENCES CHECKED

JOBS FOR CREW, CREW FOR YACHTS, YACHTS FOR CHARTER

We don't sell yachts 

We verify references and maritime licenses 

We conduct Criminal Background Checks 

We guarantee our Captains' Placements for 6 months 

PROPERTY FEATURES 

Prime Waterfront Location 
Near the ICW / Direct Ocean Access 

Five Acre Operating Marina 
Dry Storage / Wet Slips 
Travel Lift / Boat Yard 
Fuel Dock / Pumpout 

Two Mechanic Shops 
With Warranty Engine Service

Haulover Inlet 

Marina 

1950 NE 135th Street 
North Miami, FL 33181 

phone 305-940-6236
www.keystonepointmarina.com 

OFFICE SPACE 
FOR LEASE 

725 SF Office / Central AC 
Available May 2014 

Boat Sales Office / Yacht 
Broker 

Additional Outdoor Areas 
Dry Storage Racks 

Wet Slips + Dockage to 110ft

Move Your Boat Sales Operation to 
Keystone Point Marina 

Great Business Opportunity

in the South Florida Market! 

For More Information Contact Trish Hamilton 305-940-6236 

Move Your Marine Business to Keystone Point Marina! 

Place yourself in the heart of North Miami in this 725 sq. ft. 
office space at Keystone Point Marina. Located just off the 
ICW near Haulover Inlet, this space is perfect for a yacht 
brokerage or boat sales office. 

Contact Trish Hamilton at 305-940-6326
1950 NE 135th Street, North Miami, FL 33181
trish@keystonepointmarina.com
www.keystonepointmarina.com

NEEd OFFiCE SpaCE?

Our 5-acre marina offers: 
dry storage | wet slips and alongside dockage 
travel lift | fuel dock | pumpout | mechanics on site

Keystone Realty.Compass.5.14.indd   1 5/21/14   12:30 PM

ryoko “rikki” Davis vurpillat, the noted charter broker, 
passed away peacefully with her husband, jerry, by 
her side in Daytona Beach, Fla., on 

june 29.
Born 1938 in toronto, canada, rikki 

attended Mcgill university in Montreal, 
where she earned a Bs degree in 
microbiology. after pursuing a career in 
the medical research field, rikki’s love 
of travel prompted a “sea change”. she 
crewed aboard yachts in the Bahamas 
and caribbean before relocating to Fort 
lauderdale, where she established her 
own firm, rikki Davis yachts, becoming 
a force in the international yacht charter 
industry for more than 30 years.

Davis sold her business to churchill yacht 
Partners in 2005, but remained active with 
the company. until recently, churchill’s retail charter division 
was known as rikki Davis yachts at churchill yacht Partners.

in a statement released after her death, churchill yacht 

Partners said: “rikki was an icon in the industry, being one of 
the pioneers in the world of yacht charter. she quickly became 

one of the most successful independent 
charter brokers anywhere, helping to 
shape the business at a time when it was 
still developing without the control of large 
management companies. 

“Davis traveled many oceans aboard 
some of the nicest charter yachts, cruising 
throughout the caribbean, Mediterranean, 
New england and south Pacific. she 
toured the ruins of ancient civilizations in 
turkey, sank her toes into the white sand 
beaches of Fiji … and, after taking up golf, 
enjoyed golf-and-cruising charters as far 
north as Nova scotia.

 “her name was respected around the 
world, and we will always be proud of our 

affiliation with her. Many important people trusted rikki Davis 
with the vacations of their dreams, and for several decades, 
rikki made those dreams come true.”

in Memoriam: rikki Davis
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Boat Show Bonds

Import/Duty Paid Entry 

Export Shipping Services

Yacht Entrance & Clearance

Temporary Import Bond Entry

40 YEARS SERVING SOUTH FLORIDA . FORT LAUDERDALE . MIAMI . WEST PALM BEACH

EXPERIENCE, KNOWLEDGE & PERSONAL SERVICE

101 SE 21 Street,  Fort Lauderdale, Florida 33316 | 954-522-3763 | www.jpreynolds.com
IMPORT / EXPORT / INTERNATIONAL LOGISTICS

u YAChtzoo announces that the 72’ 
Hatteras Motor Yacht, SHOW BOAT, 
built in 2009, is new to its charter fleet. 
The yacht will be available for Florida/
Bahamas charters at a weekly rate of 
$25,500. She features three cabins 
accommodating six to eight guests. 
Day charter inquiries considered. 
Please contact Melinda Miller at 
usacharterfleet@yacht-zoo.com.

u deNISoN YACht SAleS is thrilled 
to announce the addition of new yacht 
charter manager, Leslie Adams.

u NeptUNe groUp YAChtINg is 
please to welcome Mary Lyn Floyd to 
its Crew Placement Division, Neptune 
Crew. Prior to joining Neptune 
Group Yachting, Mary Lyn worked as 
a Charter Marketer for Bob Saxon 
& Associates. Contact Mary Lyn at 
954.524.7978.

u AllIed mArINe groUp, a 
division of the Ferretti Group, 
is delighted to announce the 
appointment of two staff members 
to its growing Luxury Yacht Charter 
Division: Yacht Charter Specialists 
Katy Carter and Madeline Mancini. 

Katy has served as a chief 
stewardess on yachts from 98 to 200 
feet, and in the charter departments 
at Denison Yacht Sales and Camper 
& Nicholsons International. Madeline 

has crewed as a stewardess on 
yachts from 100 to 130 feet and also 
produced a TV pilot, “The World 
of SuperYachts.” Madeline also has 
worked in the charter departments 
of International Yacht Collection (IYC) 
and Northrop & Johnson.

Katy Carter and Madeline Mancini 
may be reached at 954.760.6530. 
Katy’s email address is Katy.Carter@
AlliedMarine.com, and Madeline’s is 
Madeline.Mancini@AlliedMarine.com.

 charter NeWs

M/y shoW Boat
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seminar save the date

19th Annual Yacht Sales & the Law Seminar
Wednesday, October 1, 2014  |  Hyatt Pier 66 – Fort Lauderdale

Time: 8:00-4:30 followed by cocktail reception

        $60 for members & $240 for non-members

Registration fee includes: continental breakfast, seminar, breaks, 

        lunch and cocktail reception

Sponsored by: alley, Maass, rogers & lindsay p.a. 

        and willis Marine; cocktail reception sponsored by: 

        bank united

Charter Seminar
Wednesday, October 8, 2014  |  Bahia Mar – Fort Lauderdale

Time: 9:00-4:30 followed by charter brokers open house

        $60 for members & $85 for non-members

Sponsored by: igy, boat international, port louis Marina and  
        dania baru adventures
 

upcoMing seMinars
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 NeW MeMBers

JUlY NeW memBerS

PRoFeSSIonAL ACTIve
Joseph Marino – Atlantic Yacht 
& Ship; Sponsors: Paul Burgess & 
Michael Joyce

Bill Begley – N.T.B Yachts LLC
Sponsors: Jon Burkard & Frank De 
Varona

PRoFeSSIonAL ASSoCIATe
Richard Meyer – Gulf Coast Yacht 
Sales; Sponsors: Lauran Lee & Tom 
Fischer

Robert Conway – Gulf Coast Yacht 
Sales; Sponsors: Lauran Lee & Tom 
Fischer

Fletcher Daves – Galati Yacht Sales
Sponsors: Carmine Galati & Joe Galati

William Krul – Gulf Coast Yacht Sales
Sponsors: Lauran Lee & Tom Fischer

Oscar Mercado – MarineMax
Sponsors: Justin Williams & Frank 
De Varona

Timothy Smith – Ross Yacht Sales, 
LLC; Sponsors: Richard Grajirena & 
Jeff Stanley

Ted Egan – Sparkman & Stephens
Sponsors: Michael Joyce & Jack Zacks

Amilcar Martin – Allied Marine
Sponsors: Jon Burkard & Chris 
Burkard

Nils Florman, Jr. – Sparkman & 
Stephens Florida LLC; Sponsors: Jack 
Zacks & Gary Smith

John Cernuska – MarineMax
Sponsors: Dan Aultman & Justin 
Williams

Lindsey Ruggiero – Galati Yacht 
Sales; Sponsors: Carmine Galati & 
Joe Galati

C. Troy Jones – Ross Yacht Sales, 
LLC; Sponsors: Jeff Stanley & Richard 
Grajirena

Lee Scheele, Jr. – MarineMax
Sponsors: Dan Aultman & Alberto 
Galante

AFFILIATe ACTIve
Clint Clouatre – YATCO
sponsors: Thom Conboy & Jeff 
partin

Rick Gladych – Raven Offshore 
Yacht Shipping; Sponsors: Cromwell 
Littlejohn & Jeff Erdmann

AFFILIATe ASSoCIATe
Timothy Murphy – Premier Estate 
Properties, Inc.; Sponsors: Cromwell 
Littlejohn & Phil Burroughs

Matthew Whelpley – Lazzara
Sponsors: Peter Lenton & Rich 
Lazzara

JUNe NeW memBerS

PRoFeSSIonAL ACTIve
Garret Almeida – Island Trader Yacht 
Sales; Sponsors: Ted Robie & Bryan 
Boyd

Dena Kennedy – Kennedy Yachts
Sponsors: Dennis Kennedy & Pete 
Woods

Roy Pinney – Venture Yacht Sales
Sponsors: Paul Pitre & David Walters

Andrew Silva – Yacht Consulting 
Group, Corp.; Sponsors: Kent 
Chamberlain & Keith Maling

PRoFeSSIonAL ASSoCIATe
Lori Goldstein – David Walters 
Yachts; Sponsors: David Walters & 
Jeff Erdmann

Thomas Murphy – United Yacht 
Sales; Sponsors: Peter Schmidt & 
Neal Morris

Tom Ricca – Admiralty Yacht Sales
Sponsors: David Lash & Frank De 
Varona

Richard Rosano – Sarasota Yacht & 
Ship; Sponsors: Gary Smith & Frank 
De Varona

Tom Sanders – HMY Yacht Sales
Sponsors: Steve Moynihan & Jon 
Burkard

Scott Schramm – Bayport Yachts
Sponsors: Eric Horst & Bill Walczak

Russ Schafer – Denison Yacht Sales
Sponsors: Bob Denison & Jeff 
Erdmann

AFFILIATe ACTIve
Julie Jones-Bernard – Premier 
Estate Properties, Inc.; Sponsors: 
Crom Littlejohn & Gary Smith

AFFILIATe ASSoCIATe
Sarah Callender – Hill Robinson
Sponsors: Michael Reardon & 
Christel Lincoln

Jessea Julian – Oversea Yacht 
Insurance; Sponsors: John Jarvie & 
Roy Sea

Renee McCullers – Nautical Ventures
Sponsors: Neil Emmott & Steve 
Martin

Andrew Parkinson – Yachts 
International; Sponsors: Bob Denison 
& Andrew High

Barrett Wright – Hill Robinson
Sponsors: Michael Reardon & 
Christel Lincoln

SUPPoRT
Denise Ciparro – InterMarine
Sponsors: John-Henry Falk & Rick 
DuBois

Robert Faust – Northrop & Johnson
Sponsors: Kevin Merrigan & Chuck 
MacMahon

Jill Hogue – HMY Yacht Sales
Sponsors: Paul Flannery & Steve 
Moynihan

Alfredo Lopez – Northrop & 
Johnson; Sponsors: Kevin Merrigan 
& Bruce Leffers

Marybeth Probst – HMY Yacht Sales
Sponsors: Paul Flannery & Steve 
Moynihan

Terri Riddell – Northrop & Johnson
Sponsors: Kevin Merrigan & Chuck 
MacMahon

Nicole Thomas – HMH Yacht Sales
Sponsors: Paul Flannery & Steve 
Moynihan
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Delivering  the Marine Market
A I M  M A r I n e  G r o u p

TO  F I N D  O U T  H O W  W O R K I N G  W I T H  U S  C A N  B E N E F I T  YO U , 

C O N TA C T  A R N I E  H A M M E R M A N  P : 4 2 5 - 7 8 9 - 1 0 2 4  E : a h a m m e r m a n @ a i m m e d i a . c o m

w w w . a i m m e d i a . c o m / m g . h t m l

MARCH 2013
PassageM

aker M
agazine

VOL. 18. NO. 2
BAHAMAS OFF-SEASON CRUISING • ICW PLANNING • KEEPING CORROSION AT BAY • BEST ICW DINING BETS • ENSENADA PORT PROFILE • ICW CRUISING & BIRDING

BAHAMAS OFF-SEASON: See more, avoid hassles

THE POWER CRUISING AUTHORITY

SOUTHBOUND!

A Grand Banks 41 
leaving Bimini
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® 

REAL BOATS, REAL BOATERS

August 2013

soundingsonline.com
DISPLAY UNTIL AUGUST 12, 2013

“The boat went down just like the Titanic. 
The bow went first, and the stern rose up out of the water. The mast 

just disappeared. It was the last thing we saw. It was really heartbreaking.” P. 22
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CHESAPEAKE CLASSIC 
A 40-foot Wiley is 50

years old and still going strong

GREAT SMALL BOATS
11 versatile skiffs, tugs and pocket cruisers 30 feet and under

MOON RIVER, THE “ULTIMATE” 48-FOOT DAY CRUISER
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The

Largest 
     Yachts
launched in the past year

On Board  
Oceanco’s  
Transcendent  
Nirvana

New Owners  
Give New Life  
to a Sailing  
Superyacht
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PrivateYachtvacations

a selection of Private Yachts for charter
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Published by the Editors of: 
PassageMaker, Power & Motoryacht, Soundings and Yachts International

New Boat 
Buyer’s Guide 2013
64BOATS REVIEWED

How to 
Finance Your Boat

EXCLUSIVE First Tests
Absolute 72 Hunt 44 Deep Impact 36C 
Ferretti 870 Riva 63 Virtus 
Prestige 500S & More

Free Download

Riva 63 VirtusNordhavn 63 Hunt 44

On The Cover: The Fairline 50 Squadron

My boatshowmobile App

Bonus section: the World’s 100 Largest Yachts

New Boat TestsCheoy Lee 88, Princess V62-S, Magellano 43, Bruckmann 40

display  until  august  27,  2013
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Download our FREE MOBILE APP: MyBoatShow - available for iPhone, iPad and Android
www.showmanagement.com (800) 940-7642
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Did you ever notice when you read the morning sales email reports from Malcolm at Boat International the 
same broker names keep popping up over and over every time they announce the signing of a major new build 
contract? A generation ago I noticed the exact same pattern in yacht donations when the same broker names 
were always in the announcement whenever a nonprofit announced the donation of a substantial quality yacht.

The real secret is the top brokers don’t “sell it” they just “present it”.   In the world of yacht donations, no owner 
even thinks about “giving his boat away” in the beginning, but the leading broker ALWAYS present that option 
early in the process,  and explain the advantages and disadvantages, run through the math and then they let it 
go. As time goes on, if the boat hasn’t sold, the expenses begin to mount, and the owner is itching to move on 
with his life, suddenly the owner says, “Let’s take a look at that donation thing again.”

We have one broker here in Florida who has signed five new builds with Hargrave and we see the same pattern 
in our world. When the broker has a client looking for a late model used boat in our size range they just stop in 
with the client, they “meet the family”,  we explain they can get a new custom boats for about the same price as 
a late model brokerage boat and why they might want to consider that option, and then they let it alone. 

Almost all their clients go on to buy a brokerage boat, but on occasion, there is one buyer who realizes he can’t 
find exactly what he wants and digs in his heels and say, “I’m not paying that kind of money and getting anything 
less than what I want.” 

So there’s your answer, if you want to be involved with new builds you just need to make it a regular part of your 
presentations and eventually the law of averages will kick in. Remember this advice from hockey superstar 
Wayne Gretzky – “I missed 100% of the shots I didn’t take.”

1887 WEST STATE RoAD 84, FoRT LAuDERDALE, FL 33315  |  800.551.9590  |  954.463.0555  |  hargravecustomyachts.com

WHAT’S THE SECRET TO 
SELLING NEW CONSTRUCTION?

Fun
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